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YOUR GAME PLAN FOR WINNING BUSINESS RELATIONSHIPS

Just like a football game, client building requires a solid strategy executed by a series of well-designed plays.
While the ultimate objective of a sports team is to put points on the board, the plays are designed to
systematically get the team into scoring position. The score itself--a touchdown, a goal, a home run--is the
closing play. But you can't get there without great opening plays.

In the world of business development and sales, getting into scoring position means being in the room with
decision makers and influencers--and that's what The Opening Playbook helps you to do.

Business development guru Andrew Dietz takes you step-by-step through the process of getting yourself into
the ideal position to sell your services, whether you're a one-person operation or work for a major firm.

Taking on the role of your coach, Dietz shows you "game footage" of Sam Wentworth, a law firm associate
on the cusp of becoming a partner. But first he has to prove himself on the field of play by demonstrating his
business development abilities. Meanwhile, the play clock is getting close to zero . . .

Throughout The Opening Playbook, Dietz stops the film at critical points, showing you where Sam succeeds
and where he trips up. He provides the powerful opening-drive plays (best practices for establishing
authentic business relationships), analyzes the defense (obstacles in the way of the success), and suggests
audibles (on-the-spot tactical modifications to answer unplanned-for challenges).

The team with the best plan usually wins the day. Put yourself several steps ahead of the competition and
develop winning business relationships with The Opening Playbook.

PRAISE FOR THE OPENING PLAYBOOK:

"Dietz outlines both the behavioral pitfalls to avoid and the disciplines to embrace on one's path to truly
connecting with clients. Truly honest instruction from the Lombardi of business development coaches." --
James H. Gilmore, coauthor, The Experience Economy and Authenticity

"Andrew Dietz inspires you to create great conversations with your prospects so that you become a valuable,
trusted advisor. If you want long-term relationships with your clients, this is the book for you." -- Shawn
Kent Hayashi, author of Conversations that Get Results and Inspire Collaboration

"If you want to have your clients for life, you must read The Opening Playbook! A great storyteller, Andrew
Dietz provides invaluable insights on how to become a trusted advisor." -- Jagdish N. Sheth, Charles H.
Kellstadt Professor of Marketing, Emory University, and author of Clients For Life

"Dietz provides a great blend of strategic and tactical advice, wrapped in great stories and examples. It's an



enjoyable and VALUABLE read!" -- Bill Cates, author of Get More Referrals Now and Beyond Referrals

"Andrew Dietz is a master at building relationships, and his book is filled with insightful ideas and useful
strategies." -- Alan Deutschman, author of Walk the Walk and Change or Die
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From reader reviews:

Noah Hansell:

Nowadays reading books be than want or need but also get a life style. This reading addiction give you lot of
advantages. The huge benefits you got of course the knowledge your information inside the book in which
improve your knowledge and information. The knowledge you get based on what kind of guide you read, if
you want send more knowledge just go with education books but if you want truly feel happy read one with
theme for entertaining including comic or novel. The particular The Opening Playbook: A Professional's
Guide to Building Relationships that Grow Revenue: A Professional's Guide to Building Relationships that
Grow Revenue is kind of guide which is giving the reader capricious experience.

Thomas Dacosta:

A lot of people always spent all their free time to vacation or go to the outside with them family members or
their friend. Do you realize? Many a lot of people spent they free time just watching TV, or maybe playing
video games all day long. If you want to try to find a new activity this is look different you can read some
sort of book. It is really fun for you personally. If you enjoy the book that you read you can spent 24 hours a
day to reading a reserve. The book The Opening Playbook: A Professional's Guide to Building Relationships
that Grow Revenue: A Professional's Guide to Building Relationships that Grow Revenue it is very good to
read. There are a lot of people who recommended this book. These folks were enjoying reading this book. If
you did not have enough space to deliver this book you can buy the particular e-book. You can m0ore very
easily to read this book through your smart phone. The price is not to fund but this book possesses high
quality.

John Kirk:

In this era which is the greater particular person or who has ability to do something more are more important
than other. Do you want to become among it? It is just simple way to have that. What you should do is just
spending your time very little but quite enough to possess a look at some books. One of many books in the
top listing in your reading list is usually The Opening Playbook: A Professional's Guide to Building
Relationships that Grow Revenue: A Professional's Guide to Building Relationships that Grow Revenue.
This book and that is qualified as The Hungry Slopes can get you closer in turning into precious person. By
looking upward and review this publication you can get many advantages.

Helen McClain:

A number of people said that they feel uninterested when they reading a reserve. They are directly felt the
idea when they get a half regions of the book. You can choose the book The Opening Playbook: A
Professional's Guide to Building Relationships that Grow Revenue: A Professional's Guide to Building
Relationships that Grow Revenue to make your personal reading is interesting. Your own personal skill of



reading proficiency is developing when you including reading. Try to choose easy book to make you enjoy
to see it and mingle the feeling about book and looking at especially. It is to be initially opinion for you to
like to start a book and study it. Beside that the book The Opening Playbook: A Professional's Guide to
Building Relationships that Grow Revenue: A Professional's Guide to Building Relationships that Grow
Revenue can to be your friend when you're experience alone and confuse with what must you're doing of
their time.
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